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WHY IT WORKS
Make it easy to say “yes!” 

Find out why not
Drive immediate action while

also capturing the opt-ins



INCREASE IMPACT OF EFFORT
Less about response rate, more about
getting the yes’s
Have it be a timely ask
Consider soft no’s: “Not at this time”
Write-back to profile or alert staff



VOLUNTEERING
ASAE reached out to members who expressed
interest in volunteering as part of the onboarding
effort when the application was open in April.



114
mentors

MENTORSHIP
ACTFL asked members how many years of
teaching experience they have, and based
on the answer, whether they’d like
mentoring OR to be a mentor themselves. 



"I don’t think we’ve been this well staffed

in our committees in years. And it makes

the organization run so much smoother

and less burdensome, the more people

are engaged and share the workload."

COMMITTEES
FEI Dallas reached out to members to ask
them to join a committee and choose their
top three committee choices. 



FOCUS GROUPS
ACEP collected sign-ups for focus
groups at their annual conference. 

Anyone that said “yes” were asked to
pick a time to sign up, which was
updated daily based on what slots were
still available.

70
responses, most

within a few
days



CALL FOR FACILITATORS
Women’s Society of Cyberjutsu was in need
of facilitators for 3 upcoming cohorts.

3% response rate
16 people said “Yes!” to being a
facilitator
16 people wanted to learn more



AWARD SUBMISSIONS
ANFP asked members which award they’d
like to nominate themselves or another
member for AND immediately collected the
necessary follow-up for each one. 

123
submissions



ABSTRACT SUBMISSIONS
The American Society for Microbiology
asked members to raise their hands if
they’re planning to submit an abstract.

1,223
said “Yes!” and 41%
(506) clicked the link

to submit.



ARE YOU AN EXPERT?
Renal Physicians Association wanted to not only
engage members, but find out who may be an
expert in a conference topic area.



78
Self-Nominees

IDENTIFY SPEAKERS
NWI collected names of potential speakers to
round out their conference agenda and find
new upcoming speakers.

46
Nominations



IDENTIFY SPONSORS
Within the same campaign, NWI identified
potential sponsors through an indirect
conference engagement question.

74
individuals said they were

hoping to connect with new
clients and customers.



17 PROVIDERS JOINED THE
PROGRAM AFTER YEARS OF

STRUGGLING TO ADD PROVIDERS!

ADVOCACY ENGAGEMENT
Are you interested in providing dental work

for one of our cases?



SAVE THE DATE!

Thursday, December 14 at 12 EST
Roundtable on Blueprints

Contact your CSM to beta test blueprints anytime!


